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Our client was looking for one-stop solu�on that could handle print, target 
mailing list, and postage services. Our client, who is a tradi�onal printer with 
limited technical knowledge, had below listed primary objec�ves: 

 Solu�on should handle print, target mailing list, and postage services. 
 It should be easy and simple to use since he was not tech savvy. 
 He needed help to migrate his tradi�onal business online & op�mize it. 
 He wanted the solu�on to be within his budget. 

 

Here our key challenge was to provide a fully integrated print and mailing 
solu�on. The solu�on should allow end users to choose targeted mailing database 
via 3rd party provider, design artwork online, and order complete mailing 
campaign with postage cost. 

 

USA Data Integra�on: Customers can purchase targeted mailing lists from USA 
Data or Upload their own mailing list. They can purchase Business Lists & 
Consumer Lists. 

Instant Quote: End users can get instant quote for their campaign depending on 
mailing lists and postage op�ons that they select. This way they can control their 
order process and keep it within their budget. 

Online Designing: End users can design their artwork from scratch, upload their 
ready artwork, or personalize ready available templates. They can order number 
of prints with mailing op�ons and check out with online payment. 

Postage Selec�on: End users can select the type of postage that they want for 
their campaign. They can choose regular postage, express postage, etc according 
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to their needs. 

Single Pla�orm: End users don’t need to deal with mul�ple par�es for their 
campaign. They get designing, mailing lists, and postage from single place. 

 

Reduced Communica�on: Our client’s end users were able to reduce their 
communica�on efforts since they could now deal with single provider for design, 
mailing list, and postage services. 

Fast Ordering: The ordering process became fast because end users were able to 
purchase all three services from one place. 

Mailing List Risk: The risk of ordering wrong mailing list was eliminated. 

Service Op�ons: The end user is able to choose between different op�ons of 
product a�ributes, mailing lists, postage services, etc. 

Print Ready Output: Printer directly receives print ready PDF artwork & mailing 
list. 

Op�mized Opera�ons: The printer can manage mul�ple clients with same team 
and reduce his opera�on cost. 

 

Once OnPrintShop Consultant had understanding of client’s specific 
requirements, the technical team acquired further details of his business model 
and prepared a scope document (modules & �meline). We started development 
a�er ge�ng client’s approval. Weekly updates were given to client dur ing en�re 
project. Any change requests were logged and discussed to be taken in current 
phase or next phase to deliver project on �me. 
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End User Can Purchase Business or Consumer Data 

 
End User Can Upload Own Mailing List
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Selec�on of Data 

 
Online Designing
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